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Joseph Walker

Objective

To establish a long term career that will make the most of my skills in sales, management, and marketing; to build and grow as an employee; to make the most of every opportunity given me; to be an asset to my company.  

Experience

Feb 2012/ Present
Wayne’s Appliance 
Evansville, IN

Warehouse 


Responsible merchandising the sales floor  


Service and clean all of the returned appliances for resale. 

maintain, clean and organize the warehouse

Repair any damaged, scratch and dent, and faulty product


install any specialty items including side venting dryers, reversing doors, and icemakers. 

Feb 2010/ Jan 2012
Dixon’s TV and Appliance 
Henderson, KY

Consumer Electronic Sales


Responsible for the merchandising of all of the Consumer Electronics Products in the store. 


Work with management in ad placement and marketing design of all CE products.


maintain, clean, and merchandise the acc and mount display for the CE products.


Training of the CE products and the ACC associated with them for the sales staff.


Presentation and service of multiple commercial establishments for their Audio/Video needs.


Support with the Appliance merchandising, advertising, and placement. 

Nov 2005/ Jan 2010
DSI Systems Inc. 
Evansville, IN

District Sales Manager


With-in my first year we were awarded the Magnificent 7 Club for margin increase


each year we had steady growth in sales over the previous year.


we had 30% dealer growth each year with the prospecting programs we had in Evansville.


Relocated and reorganized the location to better serve the customers and increase product availability in centralized locations.


Help grow a new group of dealers (Furniture Marketing Group, and Furniture First Group) into the Consumer Electronics industry.

o
Set up buying plan, order forms and sku’s with multiple dealers in the groups above. 

o
Designed lay out of marketing, advertising, and product placement with dealers to maximize impact of the new product lines they were carrying.

Oct 1998/ Oct 2005
Dow Electronics
Baton Rouge, LA

District Sales Manager


Started as a Driver/ Warehouse Person in Memphis TN

o
Reorganized warehouse to make order pulling 20% more efficient and corrected shipping accuracy to 98%

o
Reorganized the delivery route to increase productivity and add to our customer service with planed delivery days.


2000 promoted to Regional Sales Manager for MS, AR, Western AL, TN


2003 Promoted to District Sales Manager for Greensboro NC to stabilize the branch


2004 Relocated to Baton Rouge LA to take over new territory for the company.

· Took this new territory of 15 dealers State wide doing $4,000.00 in sales, to 50 dealers doing $2.4 million per year for the Fiscal Year2005
Education

1991-1993
Northwest Community Collage
Senatobia, MS


Major in Biology, minor in Music

Interests

Golf, Consumer Electronics, Motorcycles, Gardening, Carpentry, Computers

References

Reference:

Position or relationship:

Home: 


Cell:

Ron Boren

SVP of Hilliard Lyons




812-428-5129

Howard Khouri 

VP of Sales DSI 


931-678-4477

812-568-0349

Dustin Runyon

Pick-up Warehouse/ sales DSI



812-589-3960

Ben Morris

District Sales Manager DSI




731-607-2133

Tim Moore 

Senior VP of Sales DSI




937-423-1030

Jeff Dixon 

Owner Dixon’s TV and Appliance



270-577-0099


